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Just Because You Can Rent Out Your Home on Airbnb Doesn’t Mean That
You Can Rent Out Your Medical License and Avoid Jail

Here’s a story that might seem sui generis. Unfortunately, the underlying issue is commonplace 
and, therefore, highly instructive in terms of what you must avoid.

Earlier this month, on May 16, 2022, to be exact, a New York anesthesiologist and pain 
management specialist, Jon Paul Dadaian, M.D., pleaded guilty to federal charges of 
unlawfully selling prescription cancer medication, which had been previously purchased using 
his medical license based on false representations that such medication was to be used to 
treat his patients.

According to the U.S. Department of Justice, which cited documents filed in Dadaian’s 
prosecution and statements made in court:

Dadaian befriended two individuals who owned and operated two businesses that were 
wholesale distributors of prescription drugs. At the request of these individuals, and in return 
for approximately $130,500 in payments, Dadaian used his medical license – and allowed 
others to use it – to purchase expensive prescription drugs, primarily, cold-chain biologic 
infusion medications that typically are used to treat cancers, macular degeneration, and 
autoimmune diseases. 

As a result, the two individuals were able to obtain prescription drugs from the pharmaceutical 
manufacturers’ authorized distributors that they would not otherwise have been permitted to 
purchase. They were then able to sell them at a profit through their two businesses. 

Additionally, by using Dadaian and his medical license to purchase their prescription drugs, 
these two individuals also obtained discounted community physician pricing for the 
prescription drugs with respect to some of the drug purchases.

In purchasing the drugs, Dadaian and the two individuals made numerous false and 
misleading representations to the pharmaceutical manufacturers and authorized distributors, 
including that Dadaian purchased the drugs to use to treat his patients, and that the drugs 
would not be resold or redistributed. 

In actuality, none of the drugs were administered to Dadaian’s patients, but were ultimately 
sold to customers of the two businesses for a profit. The scheme ran from June 2012 through 
April 2018, during which tens of millions in prescription drugs were purchased in Dadaian’s 
name and using his medical license

Although Dr. Dadaian’s exact fate won’t be known until his sentencing, the illegal sale of 
prescription drugs purchased by a healthcare entity is punishable by a maximum of three 
years in prison and a $10,000 fine. It’s known, per the DOJ’s press release, that Dadaian 
agreed to make restitution for the full amount of any loss resulting from his offense. 



 






























How to Deploy the Secret Sauce of Opportunistic
Strategy - Webinar On Demand

They say that COVID-19 has changed the world, creating the "new
normal." Many of your colleagues and many hospital administrators
are running scared.

Others, leaders like you, know that crisis means opportunity.

Let me provide you with the strategic tools and insights that you need in order to seize
opportunities, whether they’re in the context of your current business relationships, the
expansion of your business activities, or the creation of new ventures.

You will learn:
• Defense as a defective default: It’s necessary, but not sufficient.
• Exploiting weakness: Drop the guilt and identify opportunity.


• Flat line negotiation is fatal: Understand its myths and limitations.

• Negotiation reality: Learn to identify and deploy on multiple planes to affect the outcome.

• Maneuver: Harness the power of maneuver, both in overall strategy and in specific
negotiation strategy.

Others see a crisis and freeze in fear. Learn how to see the opportunities and 
obtain the tools to increase your odds of obtaining them.

The price to attend is $479. The cost of not attending is astronomical.

Get Access Now!

http://weisspc.com/secretsauce
http://weisspc.com/secretsauce
http://pinterest.com/pin/create/button/?url=http://gr8.com/r/BJrzZN/E/zHD09?p=
http://gr8.com/r/BJrzZN/E/zHD09?p=
https://www.paypal.com/webapps/hermes?token=55L88501PU3437629&useraction=commit&rm=1&mfid=1654200333902_f4175786b0220


Newsflash: Business Life In the Time of
Coronavirus - The Way Out

The coronavsaaairus crisis, especially as it has
become politicized, raises a number of business
issues and, quite frankly, business opportunities in
regard to future disruptive events.

Check out our mini-series, with actionable business
lessons for medical group leaders.

Sooner or later this crisis will end. You can’t allow yourself to be too busy, too occupied, 

too concerned with current events, to devote time and effort to strategizing for your future.

Wisdom. Applied. 162 - Allegations
Punch ENT in the Nose. He Sinuses Off
on Multi-Million Dollar Settlement 

Another day, December 8, 2021, to be
exact, another $4.2 million.

All Things Personal

“$50!,” shouted the woman in the tangerine blouse.

“Do I hear $55?,” asked the auctioneer.

“$55!,” yelled the young man in black.

They were bidding over, and overbidding for, a piece of junk. A blue and white vase. A piece
of faux chinoiserie that would sell for $7.95 at Tuesday Morning or maybe for $17.95 at
Macy’s.

Although in general, value is in the eye of the beholder (or why would anyone buy Elvis on
velvet?), we can easily fall prey to disruptions in our usual ways of thinking. Or, if you work at
Sotheby’s or if are a real estate agent in a white-hot market (p.s., better make sure you have
errors and omissions coverage because it’s going to get ugly for you soon), there are ways to
trick people’s brains.

The reasons why contain a lesson for your next negotiation, whether that’s the sale of your
group or the renegotiation of your employment agreement or any other deal:

1. We all want something that we cannot easily have. Others are bidding and we may 
not get the vase.There’s a huge dose of social proof: If the other bidders want the 
vase, it must be valuable.

2. There’s a huge dose of social proof: If the other bidders want the vase, it must be 
valuable.

If you’re in the selling position (which might be an actual sale of an asset or might be the sale 
of your efforts and knowledge), take the time and effort to strategize about how you can 
create an auction, or an auction-like environment, for what you have to sell. In essence you’ll 
be using human nature to boost your result.

https://www.youtube.com/watch?v=taKxUFTYRKo
https://www.youtube.com/watch?v=taKxUFTYRKo
https://www.youtube.com/playlist?list=PLsQ5uPSXPwlWKPm4zQNqw9S6BvXM47WKt
https://www.youtube.com/playlist?list=PLsQ5uPSXPwlWKPm4zQNqw9S6BvXM47WKt
https://www.youtube.com/playlist?list=PLsQ5uPSXPwlWKPm4zQNqw9S6BvXM47WKt


Help Us Help You With Helpful Content

What tailored content would you most like to see during this time?
How can we focus on solutions to your most pressing 
strategic concerns? 

Please fill out our confidential survey to ensure we best serve
your needs!

Podcast Compilation Greatest Hits - Manage
Your Practice Edition 

We've curated our most popular podcasts on managing
your practice into our second compilation album.

Sit back, enjoy, and think about your future.

Listen here.

Recent Posts

Dress Them Up for Sale
Memorial Day 2022
Why Contract Termination

Provisions Are Like Highway Exits
Whether or Not Balloon Sinuplasty

Indictment is Hot Air, its Lessons
Apply to You

Just Make up Your Mind!

Published Articles

Popularity Contests and Disruptive
Physicians: Avoiding the Death of
Your Anesthesia Group, Fall 2021
Issue of Communique.


You Have Enough Problems. Why
Buy Compliance Risk?, Summer 2020
Issue of MiraMed Focus

Who Really Owns Your Anesthesia
Group?, Summer 2020, Communique

If you’re in the buying position (the flip side of any such deal), slow down the pace of the 
negotiation. Understand that although you may not be able to turn off the drives that are 
hardwired into us just as direction finding is hardwired into a carrier pigeon, once you are 
aware of how they distort your perception, you can temper your actions accordingly.

"$55! Do I hear $60," Implored the auctioneer.

"60," yelled the woman in tangerine.

https://docs.google.com/forms/d/1QCNJuaPKnD5MARniGns77JoIY4tc9X-ivNDl3F8P76k/viewform?edit_requested=true
https://blog.weisspc.com/dress-them-up-for-sale-success-in-motion/
https://blog.weisspc.com/memorial-day-2022/
https://www.anesthesiallc.com/publications/communiques/110-communique/current-issue/fall-2021/1446-popularity-contests-and-disruptive-physicians-avoiding-the-death-of-your-anesthesia-group
http://miramedgs.com/insights?id=9
https://www.anesthesiallc.com/publications/communiques/107-communique/current-issue/summer-2020/1352-who-really-owns-your-anesthesia-group
https://blog.weisspc.com/just-make-up-your-mind-success-in-motion-2/
https://blog.weisspc.com/whether-or-not-balloon-sinuplasty-indictment-is-hot-air-its-lessons-apply-to-you-medical-group-minute/
https://blog.weisspc.com/why-contract-termination-provisions-are-like-highway-exits-podcast/
http://blog.weisspc.com/Articles_/PopulartityContestsAndDisruptivePhysiciansAvoiding.pdf
http://blog.weisspc.com/Articles_/MiramedFocus_Summer2020.pdf
http://blog.weisspc.com/Articles_/summer2020Communique.pdf
http://blog.weisspc.com/Articles_/summer2020Communique.pdf
https://blog.weisspc.com/podcast-compilation-greatest-hits-manage-your-practice-edition-1-0/
https://blog.weisspc.com/podcast-compilation-greatest-hits-manage-your-practice-edition-1-0/
https://blog.weisspc.com/podcast-compilation-greatest-hits-manage-your-practice-edition-1-0/


Whenever you're ready, here are 4 ways I can help you and your business:

1. Download a copy of The Success Prescription. My book, The Success Prescription 
provides you with a framework for thinking about your success. Download a copy of The 
Success Prescription here.

2. Be a guest on “Wisdom. Applied. Podcast.” Although most of my podcasts involve me 
addressing an important point for your success, I’m always looking for guests who’d like to be 
interviewed about their personal and professional achievements and the lessons learned. 
Email me if you’re interested in participating.

3. Book me to speak to your group or organization. I’ve spoken at dozens of medical 
group, healthcare organization, university-sponsored, and private events on many topics such 
as The Impending Death of Hospitals, the strategic use of OIG Advisory Opinions, medical 
group governance, and succeeding at negotiations. For more information about a custom 
presentation for you, drop us a line.

4. If You’re Not Yet a Client, Engage Me to Represent You. If you’re interested in 
increasing your profit and managing your risk of loss, email me to connect directly.

The Medical Group Governance Matrix introduces a simple four-quadrant diagnostic tool to 
help you find out. It then shows you how to use that tool to build your better, more profitable 
future. Get your free copy here.

Books & Publications

We all hear, and most of us say, that the pace of 
change in healthcare is quickening. That means that 
the pace of required decision-making is increasing, 
too. Unless, that is, you want to take the “default” 
route. That’s the one is which you let someone else 
make the decisions that impact you; you’re just along 
for the ride. Of course, playing a bit part in scripting 
your own future isn’t the smart route to stardom. But 
despite your own best intentions, perhaps it’s your 
medical group’s governance structure that’s holding 
you back. In fact, it’s very likely that the problem is 
systemic. 

https://app.getresponse.com/click.html?x=a62b&lc=SHhRT2&mc=Cv&s=nI0AYj&u=zHD09&z=EwQYSFx&
mailto:markweiss@weisspc.com
mailto:markweiss@weisspc.com
https://twitter.com/intent/tweet?original_referer=https%3A%2F%2Fapp.getresponse.com%2F&ref_src=twsrc%5Etfw%7Ctwcamp%5Ebuttonembed%7Ctwterm%5Eshare%7Ctwgr%5E&text=May%202022%20Issue%20of%20Wisdom.%20Applied.%20Newsletter&url=http%3A%2F%2Fgr8.com%2Fr%2FBJrzZN%2FE%2FzHD09%3Ft%3D
http://gr8.com/r/BJrzZN/E/zHD09?p=
mailto:markweiss@weisspc.com



